Helping People who use Asea
I can-not stress enough the importance of following up with the people you share Asea with. We have one chance to help them and we must be sure we have done all we can to assure their success with Asea. In my opinion most people stop using Asea because they are not taking it correctly or they are not taking the proper amount for their condition or they do not drink enough water.  If we become more involved in their process we will be successful with every Asea user. They are and will always be the greatest avenue available for us to grow our business and help more and more people. The following outline was presented recently in a Charge-up call I listened to and has helped me understand the best way to create a follow-up program. 
We are all created equal in this business with the only difference being how well we work at helping people. If we truly help our people we will be rewarded in so many ways. I believe that Asea will help every person who drinks it; there is no question in my mind so if you are aware of anyone who has tried and stopped Asea I would love for you to reconnect with them with this new understanding, the understanding of relationships, proper usage and following up. 
You must have a binder to track everyone who signs up to try Asea, the calendar section will serve as your greatest tool for achieving the necessary follow-up. We are not interested in getting customers; we are interested in achieving results with everyone who consumes Asea. This is our entire focus. It is possible to use a computer which I also use but for the follow-up portion a binder works much better and travels with you anywhere. My binder also contains videos, sign-up sheets, information on Associate #’s, and sign up dates. I also write down each conversation with them and take note of conditions, reactions, etc. Take notes on what’s going on in their lives even birthdays if talked about.  This is a personal business and when we engage people with friendship we make a new friend.
1. Prepare your personal binder; look every day at who you need to call that has started Asea. Write down all new contacts in this daily list. This way you can easily go out a week or two and schedule your next follow-up. 
1. If you call and they are not there ask them what would be the best time to follow-up, they can leave you a message or send you a text. 
1. DAY #1 - VERY IMPORTANT to follow-up the first day they receive their product. 
ASK HOW DID IT TASTE?
This way you are sure they have tried it. Explain that the taste will get better with time. The more out of balance our bodies the stronger the taste can be. If they have not started ask if it would okay if they did their first dose while you waited on the phone. 
BE SURE TO COVER THE IMPORTANCE OF FILLING OUT THE BODY INVENTORY SHEET?
This is their only guide to the changes they will experience. Without this they will likely not remember the small improvements they have and they may stop taking Asea. If we can document the changes they are many times more likely to continue on the path to having incredible results.  By writing down in the course of conversation their challenges you will be creating your own inventory on them. 

How did you take your Asea? 
Please ask them to explain this to you in great detail. It is so important that I cover this with you. 
Did you eat or drink anything before or after taking the Asea?  10 min before and after nothing to eat or drink, don’t even brush your teeth.
How much water did you drink today?
Get the exact amount they drank, the early success depends on this. They need to drink plenty of water every day. Drink at least 8 to 12 glasses of water every day. This will help in moving the dirty stuff from our cells. 

Day 3 – Call again and ask: 
HOW DO YOU FEEL?
Write down what they share, 1 in 10 people notice something the first few days to a week.  If they say they have a headache or that they feel a little off, SAY FANTASTIC, terrific it’s working. 
This means Asea is working for you. Some people will visit the bathroom more; some will have other minor effects as well. This is all completely normal. SAY CONGRADULATIONS, YOU ARE ON YOU WAY. 

Day 7 – Call and ask:
HOW DO YOU FEEL?
Call 1-2 times a week until you get results. Don’t let up until you get results. Remind them about spraying Asea on their face or other parts of the body. This works very well. Spray it in their eyes; many people have had amazing results by spraying the eyes many times a day. 
Once they have results they will be more likely to share with a friend. Even if they have no interest in the business they will want to share it with friends. You can ask if they can provide you with the name/s of friends or family members that may benefit from Asea. 

They must have the proper expectation, this is a 3-4 month commitment and longer if they have serious health issues. If they do not have results have them double the amount they are taking for a week. If they still do not have results have them drink a double amount for two weeks and so on. 

Following this plan will help you build a strong relationship and a strong business.
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